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	 After	 an	 extended	 lull	 brought	 on	 by	 the	
economic	 downturn,	 commercial	 real	 estate	
developers	are	building	again.
	 Some	of	the	activity	involves	the	revival	of	
projects	that	stopped	during	the	recession,	but	
many	others	are	new	from	the	ground	up	and	mark	
the	return	of	construction	cranes	to	the	Southern	
California	skyline	along	with	the	injection	of	
billions	of	dollars	into	the	local	economy.
	 An	intense	demand	for	apartments	is	the	biggest	
driver	of	development,	as	the	improving	economy	
supports	the	formation	of	new	households.	But	
offices,	warehouses	and	stores	are	also	being	
built,	according	to	real	estate	brokerage	Marcus	
&	Millichap.
	 “We	haven’t	had	any	meaningful	construction	of	
any	type	since	2005	or	2006,”	said	Hessam	Nadji,	
managing	director	of	research	at	the	brokerage.	“A	
new	cycle	is	beginning.”
	 He	expects	6,600	apartments	and	2.4	million	
square	feet	of	commercial	space	to	be	delivered	
this	year	in	Los	Angeles	County.	More	is	on	the	
way.
	 “We’re	finally	coming	out	of	our	bunkers,”	
Los	Angeles	developer	Wayne	Ratkovich	said	
of	his	fellow	builders.	“People	are	tired	of	being	
down	in	the	dumps	and	are	starting	to	look	for	
opportunities.”
	 Ratkovich	 is	 renovating	 aviation	 mogul	
Howard	Hughes’	former	offices	in	Playa	Vista,	a	
development	called	the	Hercules	Campus	that	he	
expects	to	cost	as	much	as	$90	million.	His	tenants,	
including	YouTube,	are	also	spending	substantial	
sums	to	build	out	their	spaces,	he	said.
	 One	of	the	region’s	most	high-profile	developers,	
Rick	Caruso,	estimated	that	he	has	about	$750	
million	worth	of	development	in	the	pipeline	
including	what	he	called	a	“huge”	project	the	
size	of	his	popular	Grove	shopping	center	in	the	
Fairfax	district	of	Los	Angeles.

	 He	 declined	 to	 elaborate	 or	 say	 where	 in	
Southern	California	he	intends	to	build	the	new	
project.	One	development	he	expects	to	finish	
in	September	is	a	$60-million	luxury	apartment	
complex	on	Burton	Way	at	La	Cienega	Boulevard	
in	L.A.	The	eight-story	complex,	called	8500,	will	
house	88	apartments	over	a	Trader	Joe’s	grocery	
store.
	 At	 his	 Americana	 at	 Brand	 shopping	 and	
residential	complex	in	Glendale,	Caruso	is	building	
a	new	Nordstrom	store	and	adding	four	apartments	
to	the	development’s	roster	of	100	condominiums	
and	238	apartments,	almost	fully	occupied.
	 The	developer	said	he	also	expects	to	start	work	
shortly	on	his	long-stalled	Miramar	Hotel	project	
in	Santa	Barbara.
	 “It’s	time	to	break	ground,”	he	said.	“We	just	
paid	off	the	loan	and	will	start	development.”
	 The	dilapidated	Miramar	has	been	closed	for	
more	than	a	decade.	Caruso’s	plans	call	for	razing	it	
and	building	a	$170-million	hotel	with	186	rooms.
	 Caruso	said	that	he	also	would	like	his	company,	
Caruso	Affiliated,	to	grow	through	acquisitions,	but	
that	commercial	real	estate	prices	have	rebounded	
so	much	since	the	recession,	it’s	hard	to	realize	a	
substantial	financial	return	from	such	investments.
	 “People	are	falling	over	themselves	and	making	
crazy	deals,”	he	said.	“It’s	as	if	2008	never	existed.”
	 Investors	have	driven	up	the	prices	of	top-quality	
buildings	in	great	locations,	but	land	prices	are	
still	fairly	depressed,	Caruso	said.	Lenders	are	
also	game	to	finance	new	projects	for	developers	
they	trust.
	 “The	opportunity	and	upside	on	development	is	
better	than	it’s	ever	been,	especially	[compared]	
to	acquisitions,”	he	said.
Industrial	buildings	such	as	warehouse	distribution	
centers	are	rising	again	in	the	Inland	Empire	to	
handle	the	traffic	of	merchandise	through	the	
ports	of	L.A.	and	Long	Beach.	In	Long	Beach,	a	
$490-million	courthouse	is	being	built	in	a	public-
private	partnership.	It’s	set	to	open	next	year.
	 Numerous	older,	small	industrial	buildings	on	
L.A.’s	Westside	have	been	converted	to	offices	for	
creative	types.	One	of	the	largest	office	projects	
coming	on	line	this	year	is	the	Red	Building,	a	
$165-million,	400,000-square-foot	complex	in	

the	Pacific	Design	Center	in	West	Hollywood	
designed	by	architect	Cesar	Pelli.
	 The	darling	of	Southern	California	development	
right	now,	though,	is	the	apartment	building.
Several	factors	are	driving	demand,	said	developer	
Ziv	Cohen,	chief	operating	officer	of	Resmark	
Apartment	 Living,	 a	 division	 of	 L.A.-based	
Resmark	Cos.	People	reaching	their	20s	and	30s,	
known	as	Generation	Y,	tend	to	marry	later	than	
previous	generations,	he	said.	They	are	also	more	
mobile	in	their	careers,	which	tend	to	be	in	urban	
areas.	As	the	economy	recovers,	they	are	leaving	
their	parents’	homes	or	jettisoning	roommates	and	
setting	up	households	of	their	own.
	 Some	older	renters	deliberately	downsized	from	
houses,	while	others	became	renters	by	necessity	
when	they	couldn’t	keep	up	the	mortgage	payments	
on	their	homes	or	were	priced	out	of	the	market,	
Cohen	said.
	 Resmark	has	invested	in	or	is	committed	to	
investing	in	more	than	$300	million	worth	of	
apartments	in	the	West	including	the	Avenue,	
a	180-unit	complex	that	opened	in	January	in	
Hollywood.	His	company	will	also	build	160	
units	as	part	of	the	Village	at	Santa	Monica	being	
constructed	on	Ocean	Avenue.
Developers	 are	 being	 spurred	 to	 build	 by	
“historically	low	building	costs,”	including	rock-
bottom	interest	rates,	Cohen	said.
	 The	trend	of	declining	homeownership	will	
eventually	reverse,	he	predicted.
	 “We	believe	the	window	of	opportunity	on	
apartment	development	will	be	open	over	the	next	
24	months,”	he	said.
	 Marcus	&	Millichap’s	Nadji	agreed	that	the	
apartment	development	boom	has	a	ways	to	go.
	 “The	supply	that	has	been	added	so	far	is	going	
to	fall	short	of	demand,”	he	said.	“Rental	demand	
is	going	to	continue	to	increase	as	jobs	come	back,	
and	people	remain	wary	of	buying	homes	or	are	
unable	to	qualify	to	buy	a	home.”

roger.vincent@latimes.com
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John John-
son died
three
months ago,
his body
racked with
malignant
mesothelio-
ma, a disease
that’s almost
always caused by asbestos
exposure. The Marine vet-
eran had sued dozens of
companies he believed
shared responsibility for his
condition, but he never got
his day in court.

Here’s the horrific ques-
tion now: Did asbestos
industry lawyers deliber-
ately drive Johnson to his
death by putting him
through a brutal series of
depositions so their clients
would save money?

That’s what his family,
his doctor and his lawyers
assert. Despite affidavits
from his doctor stating that
12 hours of depositions over
a few weeks would be about
as much as the 69-year-old’s
health could stand, a Los
Angeles Superior Court
judge allowed the compa-
nies he was suing a total of
25 hours.

Johnson put off return-
ing to the hospital so he
could appear at every ses-
sion, including the last, on
Jan. 23. His face contorted
in pain, he gasped out an-
swers to questions from the
last of the dozens of defense
attorneys in attendance.
Less than 40 minutes later,
he collapsed.

The very next day he
died at Hoag Memorial
Hospital in Newport Beach.
With him died his family’s
claims for pain and suf-
fering, mental anguish and
bodily disfigurement, re-
ducing their potential recov-
ery in or out of court by as
much as 70%, in the as-
sessment of his attorney,
Roger Worthington. What’s
left are chiefly claims for
medical bills and lost wages
and for his wife’s loss of his
companionship.

Johnson’s family, his
lawyers, and his doctor have
no doubt that the defense
lawyers stretched out the
legal process through what
the family contends in court
were “delay tactics and
stalling,” in the expectation
that he would die before he
reached the finish line.

“I couldn’t believe that
we had spent so much time
trying to save this guy and
these other people come in
really trying to kill him,”
says Johnson’s thoracic
surgeon, Robert B. Camer-
on of UCLA Medical School.
“You can tell when a lawyer
is smelling death — they
were pounding him with the
same questions over and
over again.”

Says Johnson’s widow,
Sue: “We tried to keep faith
with the law, because that’s
what you had to do to get
justice for his excruciating
pain. And that’s what accel-
erated his death. I don’t
understand how the justice 

Asbestos
victims
deserve
better 
MICHAEL HILTZIK

[See Hiltzik, B8]

early 2000s.
Public records show the

couple bought the Malibu
house in 2003 for $5.1million.
Listed at $10 million last
year, the price had been
reduced to $8.795 million.

Ozzy and Sharon Os-
bourne have sold their
oceanfront house in Malibu
for $7.925 million. Their
2.5-acre estate in Hidden
Hills remains on the market
at $12.999 million.

The three-story beach
house features a walled
garden, five bedrooms, five
bathrooms and 4,500 square
feet of living space. The
master bedroom suite and a
wood-paneled library take
up the entire second floor.

Songwriter Ozzy Os-
bourne, 63, was the lead
singer for the heavy metal
group Black Sabbath before
launching his solo career.
Sharon Osbourne, 59, is his
manager and a co-host on
“The Talk” (2010-present).
Their family life was the
subject of the reality show
“The Osbournes” in the

Jonah Wilson of Hilton &
Hyland was the listing agent.
Branden Williams and Rayni
Romito of the same office
represented the buyer.

Abdul out of
Sherman Oaks

Paula Abdul, a singer,
dancer and former judge 
on “American Idol” and 
“The X Factor,” has sold her
house in Sherman Oaks for
$1.884 million. She listed it in
late February at $1.899 mil-
lion.

The gated contemporary
Mediterranean was built in
2000. It features a grand
entry hall with a double
staircase, French doors
opening to patio and pool
areas, five bedrooms and 
41⁄2 bathrooms. The 4,679-
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Ozzy and Sharon Osbourne
sell Malibu oceanfront home
LAUREN BEALE

Dave Hogan Getty Images 

THE FAMILY LIFE of
power couple Sharon and
Ozzy Osbourne was the
subject of a reality show.
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After an extended lull brought on by the eco-
nomic downturn, commercial real estate developers
are building again.

Some of the activity involves the revival of
projects that stopped during the recession, but
many others are new from the ground up and mark
the return of construction cranes to the Southern
California skyline along with the injection of billions
of dollars into the local economy.

An intense demand for apartments is the biggest
driver of development, as the improving economy
supports the formation of new households. But of-
fices, warehouses and stores are also being built, ac-
cording to real estate brokerage Marcus & Millichap.

“We haven’t had any meaningful construction of
any type since 2005 or 2006,” said Hessam Nadji,
managing director of research at the brokerage. “A
new cycle is beginning.”

He expects 6,600 apartments and 2.4 million
square feet of commercial space to be delivered this
year in Los Angeles County. More is on the way.

“We’re finally coming out of our bunkers,” Los An-
geles developer Wayne Ratkovich said of his fellow
builders. “People are tired of being down in the
dumps and are starting to look for opportunities.”

Ratkovich is renovating aviation mogul Howard
Hughes’ former offices in Playa Vista, a development
called the Hercules 

COMMERCIAL REAL ESTATE QUARTERLY REPORT

Mark Boster Los Angeles Times

RICK CARUSO’S luxury apartment complex at La Cienega Boulevard and Burton Way symbolizes a comeback in commercial real
estate projects. The improving economy also has more offices, warehouses and stores coming off the drawing boards, analysts say. 
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After a long construction lull,
rising demand for apartments
has developers building again 

BY ROGER VINCENT

Cautious growth
among white-collar firms
kept the Los Angeles
County office market flat in
the first quarter as average
rents and occupancy re-
mained unchanged from a
year earlier.

A handful of neighbor-
hoods such as Santa Moni-
ca, Pasadena and Glendale
are tightening in favor of
landlords, but others re-
main relative bargains for
renters.

“Santa Monica is a clas-
sic example of where there
is a flood of activity by tech-
nology-minded companies
that have really created an
extensive demand, driving
down vacancy and driving
up rental rates,” said Neal
Resnick, managing direc-
tor of property brokerage 

Bargains
abound
for office
renters 
By Roger Vincent
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After an extended lull brought on by the eco-
nomic downturn, commercial real estate developers
are building again.

Some of the activity involves the revival of
projects that stopped during the recession, but
many others are new from the ground up and mark
the return of construction cranes to the Southern
California skyline along with the injection of billions
of dollars into the local economy.

An intense demand for apartments is the biggest
driver of development, as the improving economy
supports the formation of new households. But of-
fices, warehouses and stores are also being built, ac-
cording to real estate brokerage Marcus & Millichap.

“We haven’t had any meaningful construction of
any type since 2005 or 2006,” said Hessam Nadji,
managing director of research at the brokerage. “A
new cycle is beginning.”

He expects 6,600 apartments and 2.4 million
square feet of commercial space to be delivered this
year in Los Angeles County. More is on the way.

“We’re finally coming out of our bunkers,” Los An-
geles developer Wayne Ratkovich said of his fellow
builders. “People are tired of being down in the
dumps and are starting to look for opportunities.”

Ratkovich is renovating aviation mogul Howard
Hughes’ former offices in Playa Vista, a development
called the Hercules 
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estate projects. The improving economy also has more offices, warehouses and stores coming off the drawing boards, analysts say. 
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year earlier.
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